
Next
Generation
Spaces
Secured Co-working and Remote 
Offices for Next Generation Workforce



Problem:
Increased Uncontrolled Remote Workforce

• Who is working for who?
• Where is my information?
• Moonlighting, data breaches
• Cybersecurity Efforts Futile
• Office Space Vacancies are on the Rise



Huge Market Opportunity

• 180,000 doors in Co-working Spaces
• Thousands of offices spaces empty ready to be activated
• Million so home offices



Corporate and Remote 
Workforce Needs

• Proliferation of co-working spaces, working from ”Coffee 
Shops” and other locations with unreliable WIFI or insecure 
locations

• Additionally
• Corporate wants to keep control of workers data and 

communications
• Workers want to remain flexible and live where they want 

and use remote offices or home
• Corporate wants to replicate, old-fashioned office facilities
• Workers want to maintain secured office information

• Corporate Office need to generate revenues from 
empty spaces – High Vacancies (up to 20%)



Solution ”Next Generation Spaces”

Provide a 
technological solution 
to leverage 5G 
network slicing 
features and artificial 
intelligence

01
Allow workers to keep 
remote operations

02
Secure those remote 
operations and office 
use (home or remote)

03
Track memberships to 
multiple sites, home 
offices

04



Next Generation 
Components 

• Access Control Device :  
NFC Card Reader, Camera 
with Biometrics, Smart 
Access and Control to a co-
working or remote office 
space: WIFI6, 5G, LTE Device.

• Office Control Device: 
Controller of door locks, 
WIFI6 Access Point, Bridge 
from 5G to Smart Office 
Space.

• Badge with NFC, 
certificate information.



Larry and Sarah badges 
in or uses Biometrics 
for Access a Remote 
Office Location

A hardware device called “Access Controller” initiates a smart space by 
assigning an office that will be provisioned with a secured link to a 
corporate network.

Access Controller



Larry and Sarah locate 
the office No. 10

The “Office Manager Device” is commanded to open an office, and 
create a network slice with a secured network to Larry’s and Sarah’s 
corporate office

Office Manager Corporate SSID



5G Network Slicing for Next Generation 
Offices

Network Slicing provides a virtualized way to access
Networks

5G, WIFI6

Secured Remote Worker and Remote Workforce

Provides Control and tracking on who uses what 
In a particular home office, co-working space, or technology
Incubator.



EGLA.ai – Access Controller

NFC Card, Dongles, Tokens

Camera view

NFC, RFID Reader
5G Antenna/WIFI

Edge AI

Speakers

Biometrics

Localized Intelligence

5G and WIFI6 Support



EGLA.ai – Office Manager

Controls Room

Door, Sensor 
Management

Input/Output

Edge AI

5G to 
WIFI6

Biometrics

Localized Intelligence

5G with WIFI6 Access Point



EGLAVATOR –
Coworking and 
Shared Space -
Testbed

• 10k sq. ft.  - Boca Raton, FL



Own design from 
Electrical to 
Mechanical



Team

• Dr. Edwin A. Hernandez – CEO 
and founder of EGLA CORP – Dr. 
Hernandez has 13 issued 
patents, has licensed technology 
to Verizon, and other major 
telecommunication companies.  
Judge for the Mobile World 
Congress 2019 and 2020.  PhD in 
Computer Engineering

• Dr. Alcides Hernandez –
Chairman of the Board and 
entrepreneur, oversees 
operations, and other services. –
PhD in Economics



• A Florida-corporation that has 
conduced all R&D for the current 
version of the system and 
operates a technology incubator 
and accelerator called 
EGLAVATOR.
• EGLA CORP has also other

products that include MEVIA, 
MobileCAD and other advanced 
technology products. 



Non-Recurrent 
Expenses
• Cost for Access 

Controller  
$259/unit

• Cost for Door 
Controller 
$299/unit  
(5G/WIFI6)

Recurrent
Expenses
• 1 to 5 users  

$20/month per 
user

• 6 to 25     
$18/month per 
user

• 26 to 100 
$17/month per 
user

Financials



Conservative Assumption with 
Bootstrapping

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3

Y1 Y1 Y1 Y1 Y2 Y2 Y2 Y2 Y3 Y3 Y3
Units Sold

Access 
Controller

5 20 50 76 100 150 200 300 450 700 700

Office 
Controller

10 25 85 100 125 150 200 300 400 500 650

Memberships 20 50 100 150 300 450 600 1000 1500 3000 3500

Product Total 35 95 235 326 525 750 1,000 1,600 2,350 4,200 4,850
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Financials

Pro Forma
Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4
Y1 Y1 Y1 Y1 Y2 Y2 Y2 Y2 Y3 Y3 Y3 Y3

Gross Revenue $6,485 $18,155 $51,465 $67,584 $94,775 $128,700 $171,600 $265,400 $380,150 $600,800 $694,650 $796,450 
Gross Revenue Cumulative $ 6,485 $ 24,640 $ 76,105 $ 143,689 $ 238,464 $ 367,164 $ 538,764 $ 804,164 $ 1,184,314 $ 1,785,114 $ 2,479,764 $ 3,276,214 

COGS $1,155 $3,390 $10,110 $13,142 $17,100 $22,800 $30,400 $45,900 $65,050 $93,900 $106,800 $122,600 

Gross Margin $5,330 $14,765 $41,355 $54,442 $77,675 $105,900 $141,200 $219,500 $315,100 $506,900 $587,850 $673,850 
Gross Margin % 82% 81% 80% 81% 82% 82% 82% 83% 83% 84% 85% 85%

Operating Expense $87,000 $63,000 $17,500 $66,500 $20,000 $20,000 $20,000 $68,000 $20,000 $20,000 $20,000 $20,000 
Salary Expense $202,500 $131,250 $131,250 $131,250 $131,250 $131,250 $131,250 $131,250 $131,250 $131,250 $131,250 $222,500 

Total Expense $289,500 $194,250 $148,750 $197,750 $151,250 $151,250 $151,250 $199,250 $151,250 $151,250 $151,250 $242,500 

Total Cost $290,655 $197,640 $158,860 $210,892 $168,350 $174,050 $181,650 $245,150 $216,300 $245,150 $258,050 $365,100 
Total Cost Cumulative $ 290,655 $ 488,295 $ 647,155 $ 858,047 $ 1,026,397 $ 1,200,447 $ 1,382,097 $ 1,627,247 $ 1,843,547 $ 2,088,697 $ 2,346,747 $ 2,711,847 
Break Even $ (284,170) $ (463,655) $ (571,050) $ (714,358) $ (787,933) $ (833,283) $ (843,333) $ (823,083) $ (659,233) $ (303,583) $ 133,017 $ 564,367 

Net Profit $ (284,170) $ (179,485) $ (107,395) $ (143,308) $ (73,575) $ (45,350) $ (10,050) $ 20,250 $ 163,850 $ 355,650 $ 436,600 $ 431,350 
Net Profit % -4382% -989% -209% -212% -78% -35% -6% 8% 43% 59% 63% 54%
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Capital Raise and 
Use of Proceeds
• $500,000 Warrant at 10% interest 

rate, convertible note.

• Smart capital to open other 
markets, and develop partnerships

• Develop integration with 5G 
Modem and a 5G Network Slicing 
Technology, or 

• Continue development of Network 
Slicing and SDN over WIFI



Go to Market
• Kickstarter Campaign
• Partnerships with Co-working Spaces & Empty Office 

Buildings
• CES 2022, other trade shows
• $60,000 to $120,000/per Year on Ad-sales on Facebook 

& Google Ads
• Capital Raise $500,000 Warrant at 10% Return


